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Bryan is the founder and president of Charitable Solutions, LLC, specializing in non-
cash asset receipt and liquidation, gift annuity reinsurance brokerage, gift annuity 
risk management consulting, emergency assistance funds and life insurance 
appraisals/audits.  He also serves as partner of Ekstrom Alley Clontz & Associates – 
a community foundation consulting firm in New Haven, CT.

Bryan is the founder of the Dechomai Foundation, Inc. and the Dechomai Asset Trust 
- two national donor advised funds focused on non-cash assets generally and S-corp 
transactions, respectively.  He is also the founder and president of The Emergency 
Assistance Foundation, Inc. – a national fund allowing employers to create 
emergency assistance and disaster relief funds for their employees. 

projects/discussions.
7. Do you require or provide a contract?
Very rarely.  Usually, I just document the scope of the project (dates, times, topics, audiences, etc.) by email, 
and the host provides confirmation of the scope and fees.  If contracts are involved, attorneys get involved, 
and if attorneys get involved, then I am spending more time wordsmithing a contract than I would spend 
doing the project itself.  If you aren’t happy at the end, just pay me what it was worth to you.  Thankfully, this 
has never happened in more than 2,000 speeches but it probably will at some point.  At the end, you will be 
happy no matter what (within reason!).
8. When do you bill for the event?
I usually bill about 1-2 weeks after the event.
9. Are there any ways to lower the fees/expenses?
As mentioned before, the best way is to partner with another host to split time and/or expenses.  So if two 
clients want half days on the same day, then I bill for one full day and split the fee and expenses with the two 
clients.  If one client wants a half day the evening before and the other wants the next morning, that usually 
works as one full day.  If I have multiple clients in the same area in the same week, then I split all travel 
expenses.  So some hosts will put the word out to other groups (like community foundations) and then I 
barnstorm through an area for 3-5 days which can work quite well.  Also, some hosts get another group to 
sponsor my time for particular events or the entire day.
10. Where can we get event specific materials?
Go to the speaking section of my website, www.charitablesolutionsllc.com/speaking, and you will find my 
high resolution headshot, speakers bio, all the speaking topics and ideal audiences, outlines, sample PPT slide 
decks and session descriptions.  
Even better, you can type my name into Google with the specific topic and other host invitations will pop up.  
So you can use those as templates for your event.
11. Are you the only speaker at Charitable Solutions, LLC?
While I am usually booked 75-90 days each year, my partners Gary Snerson, JD and Laura Peebles, CPA 
speak frequently as well.  You can see their topics, materials and bios in the speaking section.

In the decade prior to founding Charitable Solutions, LLC in 2003, he served as the director of planned giving 
for the United Way of Metropolitan Atlanta, national director of planned giving for Boys & Girls Clubs of 
America and then as vice president of advancement at The Community Foundation for Greater Atlanta. He 
received a bachelor’s of science in business administration from the College of Charleston in Charleston, SC; a 
master’s degree in risk management and insurance from Georgia State University in Atlanta, GA; master’s 
degree in financial services and Ph.D. in financial and retirement planning from The American College in Bryn 
Mawr, PA. 

From 2000-2005, he served as a graduate adjunct professor for both personal financial planning and life 
insurance in the Department of Risk Management and Insurance at Georgia State University. He serves on 
the Editorial Board of the Planned Giving Design Center (2000-current), the Advisory Board for the American 
College’s Chartered Advisor in Philanthropy designation (2001-current), the American Council on Gift 
Annuities’ Rate Recommendation and Research Committee (2003-2010) and the National Committee on 
Planned Giving Board (2007-2009). 

He has given more than 2,000 presentations on charitable gift planning and community foundation topics 
(including the National Committee on Planned Giving Conference, American Council on Gift Annuities and 
more than 30 speeches at national community foundation conferences – COF, ADNET, FAOG); been 
published in an international insurance textbook; and written more than a dozen articles in financial services 
and planned giving journals, including a planned giving manual entitled Just Add Water, which has sold more 
than 2,000 copies.  Bryan chaired the inaugural statewide Leave a Legacy Georgia! campaign.  He has served 
as an expert witness on charitable gift annuity default and reinsurance involving an Arizona charitable 
bankruptcy and as a donor advised fund expert witness for a Virginia bankruptcy.   He is the co-inventor of a 
proprietary CGA risk management process (LIRMAS- Life Income Risk Management Analytic Suite) based on 
an actuarial study he co-authored for the Society of Actuaries on CGA Mortality.

He has been quoted by the Wall Street Journal, New York Times, Kiplingers Personal Finance, Bloomberg 
Wealth and serves as a guest columnist on charitable tax issues for Forbes.




